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Turn Tariff Risk Into Contract Intelligence

See how Cimplifi and Docusign IAM can help your legal and procurement teams
respond faster to changing regulations and trade conditions.

Contractrrisk is growing. Tariffs, regulatory
pressure, and shifting obligations demand
smarter, more responsive contract systems. I | L | I |

Tariff regulations and global disruptions—from
geopolitical shifts to supply chain volatility—create
real-time pressure on organizations to understand %

their contract exposure. But when contracts are buried
in disconnected systems and reviewed manually,

it becomes nearly impossible to act quickly or
confidently.

Key questions remain unanswered:

«  Which contracts include pricing flexibility?
« Arethere clauses that address import duties or country-of-origin?
+ What vendor agreements pose continuity risks?

Legal and procurement teams need a better way to surface these answers—without hours of manual review.

Cimplifi brings the expertise and tech enablement that turn Docusign IAM and
Navigator into proactive risk management tools.

We don’t just help you implement software—we help you activate its full potential to drive meaningful
business outcomes. Our solution, built for Docusign Navigator within IAM, empowers procurement and legal
teams to identify tariff-sensitive clauses, flag high-risk agreements, and take informed action faster. What sets

us apart:

« Deep domain expertise in legal operations, contract analytics, and regulatory compliance

« Custom Navigator configurations tailored to procurement workflows and third-party risk

+ Accelerated deployment with prebuilt clause libraries and tariff-risk playbooks

« Insight-driven dashboards for real-time visibility into exposure and obligations

« End-to-end support from design through adoption, ensuring your teams are empowered to act with
confidence

Cimplifi turns Navigator into a strategic tool for procurement and legal teams facing regulatory uncertainty—
and puts you in control of your contracts before risk becomes reality.
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How Teams Are Using Navigator to Respond to Tariff Risk

Today, procurement and legal teams are using Docusign Navigator to stay ahead of tariff-related disruptions
by identifying where risk lives in their contracts—fast.

For example, when faced with new or evolving tariff regulations, a team can train Navigator on just a few
representative clauses—such as price adjustments or country-of-origin terms. In return, Navigator quickly
surfaces which contracts include relevant language, highlights those sections in context, and organizes them
for review.

This allows teams to prioritize affected agreements, evaluate financial impact, and proactively prepare for
renegotiation or regulatory response—without relying on manual searches or spreadsheet trackers.

Why Docusign Sales Teams Should Partner with Cimplifi

Cimplifi combines deep expertise in legal operations, contract analytics, and compliance to help you get
more from your Docusign investment. We understand the demands of regulated industries and bring proven
strategies that align technology with real business outcomes.

Our team tailors Navigator and CLM+ to your specific needs—whether you’re focused on risk reduction,
compliance, or operational efficiency. From initial design to full rollout and user adoption, we provide hands-
on support every step of the way.

With Cimplifi, you get more than implementation—you get a partner focused on driving measurable results.

Let’s win deals together.

Contact samantha.hunter@cimplifi.com to co-sell, co-present, or loop us into your
next IAM opportunity.
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